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Many software development company owners approaching retirement face an uncomfortable choice: shutter
their business, terminate their workforce, and absorb costly state wind-down procedures, or continue working
when they're ready to step back. My Master App, a Dallas-based venture studio, announced today that it has
established a formal framework to help retiring software company founders navigate the sale of their
business. The company's Exit service pillar allows owners to exit on favorable terms while preserving their
business legacy and employee relationships. Rather than liquidating a functioning operation, software
development company owners can now pursue acquisition strategies that transfer their business to qualified

buyers.

"Business owners who built successful software companies have options they may not realize exist," noted
Elijahone Wheaton, founder of My Master App. "Retirement doesn't require closing the doors." Through
structured mergers and acquisitions, a founder can preserve their legacy, see their employees transition to
stable ownership, and exit with their financial goals met. This market-driven approach addresses a significant

gap where retiring founders lack guidance on selling established software businesses.



Understanding mergers and acquisitions in business succession requires clarity. Either My Master App
directly or external investors within the acquirer's network of over 1,000 business relationships spanning
various industries and investment groups will acquire the business. There will be a structured sale involving
legally binding agreements that transfer ownership while maintaining business operations. Depending on the
structure of the opportunity, a business sale can take as long as 6 months to as little as 14 days to as long as

9 months for preparation and closing, with My Master App handling documentation and negotiation.

Acquisitions may cover individual software development firms, carveouts or portions of larger organizations,
or consolidated multi-company portfolios. Founders seek peace of mind, liquidity and transition, while buyers
pursue revenue diversification, customer relationships, and operational synergies. Operations involve
involves structured deal documentation and due diligence that protects both parties throughout the

transaction.

My Master App guides retiring owners through preparation of a Confidential Information Memorandum, which
presents the business' financial performance, customer base, intellectual property, and operational
capabilities to potential acquirers. The company establishes a secure Deal Room containing three years of
profit-and-loss statements, tax returns, balance sheets, and Trailing Twelve Months financial data. Legal
frameworks include Non-Disclosure Agreements protecting both parties and Letters of Intent establishing
preliminary terms. Purchase Agreements and additional protocols such as Memorandums of Understanding

structure buyer engagement throughout the process.

The Exit framework addresses practical obstacles that commonly derail business sales. Many retiring owners
lack current documentation of financial performance, making buyer due diligence difficult. My Master App
consolidates historical data into a centralized Deal Room, which accelerates sales timelines by weeks or

months. Buyers can immediately assess business health without requesting additional documentation.

Legal complexity often delays software business transactions significantly. Purchase agreements, disclosure
schedules, earn-out provisions, indemnification terms and financial covenants require expertise most
business owners lack. My Master App coordinates legal documentation and formal agreements that define
transaction mechanics and post-closing obligations. This legal scaffolding reduces friction and uncertainty for

both buyer and seller.

The outreach phase represents a key advantage My Master App provides to retiring software company
owners. Most retiring owners have limited connections to acquisition prospects and consolidators. The
company leverages its network of more than 1,000 business relationships encompassing angel investors,

acquisition firms, consolidators, and strategic buyers. This network approach increases the likelihood of



finding optimal buyers aligned with the seller's retention goals.

Venture studio My Master App manages post-transaction complexities through comprehensive due diligence
and transition planning. The company helps buyers gain confidence in acquisition decisions while protecting
seller interests during the critical transition period. For retiring software development company owners, this
structured pathway eliminates uncertainty and provides institutional expertise designed specifically for
software business transactions. Learn more about My Master App's Exit framework, and how established
software development company owners can transition their business to qualified buyers while retiring on their
terms.
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For more information about My Master App, contact the company here:My Master AppElijahone

Wheaton(972) 707-2498press@mymasterapp.com

My Master App

A Dallas-based venture studio founded in March of 2015 that partners with SaaS founders across the full entrepreneurial

journey ? from software development and business growth to investments and the eventual sale of their business.
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