Ready. Set. Sold.

Sell your car the hassle-free way, in three easy steps.

Sell your car
for more

Get your top dollar offer fast - We let
1,000's dealers compete to buyyour ear
online.
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We have the

Get an Estimate Watch Dealers Bidding Get It Sold (Fast)

Enter a few details about your car and Over 1,000 trusted dealerships compete to We'll guide you through the entire process. No
instantly receive a free market valuation. buy your car. Enjoy real-time bidding and stress, no haggling—just a simple, smooth
watch offers rise—often within 2 hours. sale.

Bidbus Expands Public Auction Results for Online

Vehicle Sellers

October 08, 2026

Irvine, CA - October 08, 2026 -

Bidbus has expanded the vehicle information available through its website by publishing past dealer-auction
results organized by make and model. The records give people researching how to sell a car online a way to
review completed Bidbus transactions before creating a listing, confirming a minimum selling price, or

entering a live dealer auction.

The public results section is separate from the estimate provided during the listing process. It presents
examples of completed auctions across common vehicle categories and links individual records to specific
model pages. Available records may include the vehicle's model year, mileage, closing price, number of bids,
and auction date, allowing visitors to see how results vary across vehicles rather than relying on a single

generalized figure.

Bidbus states that vehicle pricing is affected by trim, mileage, condition, location, title status, and current

dealer demand. Past results therefore serve as historical context rather than a guaranteed valuation. A seller



still receives an estimate based on the vehicle information entered at the start of the process and confirms a

private minimum selling price before an auction begins.

The listing workflow accepts a license plate, vehicle identification number, or basic year, make, and model
details. Sellers then provide current photos and condition information so participating dealers can evaluate
the vehicle. Bidbus's appraisal process uses recent market information to suggest a minimum selling price,

which the seller reviews before authorizing the auction.

After the minimum is confirmed, verified local dealerships compete during a two-hour live bidding window.
Bidbus reports a network of more than 1,000 dealers, with bids routed through the platform rather than
through separate calls or messages. The seller can follow bidding online, while personal contact details

remain unavailable to dealers that do not complete the transaction.

If the highest bid reaches the confirmed minimum, the vehicle is sold to the winning dealer under the
platform's seller terms. If bidding remains below the minimum, the seller may leave without a seller fee. This
structure separates the historical research stage from the live transaction and gives each seller control over

the minimum amount confirmed before bidding starts.

The public results also show why two vehicles with the same model name may close at different prices.
Differences in model year, mileage, configuration, condition, and regional demand can affect dealer
participation and final bids. Bidbus advises sellers to treat prior transactions as reference points and to

evaluate the current estimate and minimum selling price for the specific vehicle being listed.

For people researching how to sell a car online, the website now combines historical auction context with the
operational steps required to complete a dealer sale. Those steps include listing the vehicle, reviewing a
minimum selling price, monitoring bids, coordinating with the winning dealer, and completing title or

lender-payoff requirements when applicable.

Bidbus does not act as the vehicle buyer. The winning dealership purchases the car and handles the primary
title-transfer and motor vehicle paperwork. Bidbus support can assist with transaction coordination, including
California release-of-liability filing and guidance for Texas title transfers, while payment timing depends on

whether the seller holds the title or an existing lender must first be paid.
The platform does not charge to create a listing or run an auction. A one percent success fee, with a $300
minimum, applies after an accepted qualifying bid and is deducted from the proceeds. Sellers whose auctions

close below their confirmed minimum do not pay a seller fee.

For more information, visit https://bidbus.com/



About Bidbus:

Bidbus is an online vehicle marketplace connecting sellers with verified local dealerships. The platform
currently serves California and Texas and provides vehicle valuation, live dealer bidding, transaction support,
and access to past auction results through its website.
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Bidbus Inc.

Bidbus is an online vehicle marketplace connecting sellers with verified local dealerships in California and Texas. The
platform offers vehicle valuation, live dealer bidding, transaction support, and access to past auction results via its
website.
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