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Peace of Growth and Quartate are offering supplier-receipt matching for trade contractors through their active

business automation campaign, which runs through November 30, 2026. The service connects supply-house

invoices and delivery slips with job orders, combining document reconciliation and contractor-specific billing

markups in a workflow prepared for office review.

The service follows the partners' published campaign announcement, which introduced quotation preparation,

receipt matching and wholesale order entry. The receipt service addresses a specific office task: establishing

which job a supplier purchase belongs to before using the record in billing preparation. Its input is a

purchasing document, rather than the technician notes used to prepare a repair quotation.

In an illustrative scenario, a technician buys a replacement component for a commercial service visit and the

supplier issues a delivery slip. The office needs to associate that slip with the relevant job order and

determine the applicable material markup. A readable document alone does not settle either decision: a clear

job reference supports the association, while an unclear reference calls for staff clarification. This scenario

explains the service's intended task; it is not a reported customer deployment or a measured result.



Under the published implementation process, the technical team documents inputs, price sheets, business

rules and verification checkpoints before building an agreed pipeline. For receipt matching, the operational

review identifies the supplier documents and job records available to the business. The resulting scope

establishes the information staff need to verify and the billing rules that apply to the prepared output.

The campaign describes integration with existing business software and includes spreadsheets among its

examples. This allows the operational discussion to start with the records the contractor already maintains.

Technical compatibility is assessed for the individual project, with the proposed connection documented

before implementation rather than assumed from a software product's name.

In his statement on the campaign page, Farhan Ahmed Khan, founder of Quartate, describes the approach

as working "inside the tools they already use." For the receipt service, that principle directs attention to the

records an office already maintains and the verification work its staff perform. The objective of scoping is to

define a bounded purchasing workflow within that environment.

A contractor evaluating the service can bring sample supplier bills and job files to the operational review.

Together, those records show where the office currently makes the connection between a purchase and a

job. They also help distinguish the document information available for automation from decisions that depend

on a member of staff knowing the circumstances of a purchase.

The agreed pipeline is built and verified in a sandbox before it touches live customer communications. The

campaign retains staff approval of prepared drafts, so the office remains responsible for checking the output

against its business rules. A proposal defines deliverables and start availability after the parties have mapped

the workflow and its verification requirements.

The available receipt-matching service should be assessed against that defined scope. The published

campaign does not supply an independently verified recovery rate for unbilled materials, and this

announcement makes no quantified revenue-recovery claim. The operational information concerns how the

service is evaluated, configured and reviewed, rather than a customer outcome presented without supporting

records.

Delivery capacity is limited to three concurrent client deployments, while consultation calls remain open to

trade businesses seeking to establish technical fit. The limit is a capacity policy, rather than a count of

remaining places. Written proposals identify commercial terms for each implementation. Current scope and

consultation information are available on the partners' automation service page.



Quartate is an AI automation studio that builds custom agents for manual business tasks within existing

systems. Peace of Growth Ltd is an automation-first growth partner based in Nottingham, United Kingdom.

Their joint campaign covers quotation preparation, supplier-receipt matching and wholesale order entry, with

individual workflows scoped to the participating business.
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