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Peace of Growth and Quartate are offering automated purchase-order intake for wholesale distributors

through their active business automation campaign. The service prepares customer orders received by email

or PDF for a business's sales queue, combining part-number matching with staff verification. The campaign's

published end date is November 30, 2026.

The wholesale service follows the partners' published workflow announcement, which also introduced

quotation preparation and supplier-receipt matching. Order intake begins with a customer's purchasing

instruction and ends with a prepared entry for review in an enterprise resource planning system. That system

holds the distributor's business records and transactions.

An illustrative workflow begins with a customer emailing a PDF purchase order that names a product and

requested quantity. The distributor needs to identify the corresponding catalogue record, preserve the

requested quantity and review the prepared sales entry before using it. If the product reference is unclear, the

review must resolve it before the entry can be approved. This example describes an implementation

consideration, rather than a recorded customer transaction or a claim about an existing exception-handling



feature.

The published scope identifies the incoming formats and the part-number matching task. Reading the

document and identifying the relevant product record are separate requirements: the customer provides

purchasing information, while the distributor's catalogue establishes how the item appears internally. The

operational review determines how those two sources can be connected in the business's existing workflow.

In his statement on the offer page, Farhan Ahmed Khan, founder of Quartate, specifies "full human review on

every draft." The campaign states that automation prepares drafts rather than dispatching them directly to

customers. For order intake, that leaves staff responsible for approving the prepared information before it

becomes part of a customer-facing process.

Scoping documents the inputs, business rules and verification checkpoints the distributor requires. Sample

orders help establish which fields need to be transferred, which product references are available and what

staff must compare before approving the result. The required checks are agreed for the individual workflow,

rather than presented as a single template for all wholesale businesses.

The campaign describes connecting to existing software, including proprietary enterprise resource planning

systems and spreadsheets. A written proposal follows the operational review and sets out deliverables,

commercial terms and start availability. Compatibility is established for the distributor's configuration as part

of this process; the offer does not document a ready-made connector for every system.

Agreed pipelines are built and verified in a sandbox before touching live customer communications. For order

intake, representative emails and PDFs provide a basis for checking the proposed transfer into the sales

workflow. This testing stage belongs to the published delivery process and allows the parties to review the

agreed scope before the pipeline is used operationally.

The page describes a seven-to-14-business-day delivery timeframe for most custom pipelines following

scope approval. This is a provider-stated timeframe for the campaign, rather than a verified completion record

for every wholesale project. The individual proposal is the place to establish the deliverables and start

availability for the distributor's specific workflow and transaction volume.

The current announcement concerns the availability of that defined service. The campaign page does not

supply independently verified order-entry accuracy or handling-time measurements, so those outcomes are

not claimed here. The offered workflow connects incoming purchasing documents with internal product

references and a sales-queue entry for staff review.

The partners' automation offer describes a delivery limit of three concurrent client deployments. Consultation



calls remain open to trade businesses seeking to establish technical fit. This capacity policy does not state

the number of places currently available, and an individual start date depends on the agreed proposal.

Quartate is an AI automation studio focused on custom agents for work performed manually inside existing

business systems. Peace of Growth Ltd is a Nottingham-based automation-first growth partner. Their joint

campaign addresses the office processes linking field information, supplier records and customer orders with

the software businesses already operate.

###

For more information about Peace of Growth Ltd., contact the company here:Peace of GrowthMuhammad

Sarim Khan+447453928810sarim.khan@peaceofgrowth.com85 Wrenthorpe ValeNottinghamNG11

9BUUnited Kingdom

Peace of Growth Ltd.

Peace of Growth Ltd is an automation-first growth partner and marketing infrastructure agency in Nottingham, UK. We

build custom client acquisition systems, Dual Local Demand Systems, and AI employees for UK SMEs and enterprises.

Website: https://peaceofgrowth.com/

Email: sarim.khan@peaceofgrowth.com

Phone: +447453928810


