Kyber Unveils Groundbreaking B2B Content Marketing

Strategy for Post-Pandemic Success

July 22, 2024

Philadelphia, Pennsylvania - July 22, 2024 - PRESSADVANTAGE -
Kyber Consulting has announced a new approach to B2B Content Marketing, focusing on guiding businesses
through the digital world that has shifted post-pandemic. They aim to create strategies based on data that

drive meaningful change and position their clients as leaders in innovation.

Kyber Consulting offers a range of services, including branding, human capital management, and strategic
sessions. Their new focus on B2B Content Marketing uses digital channels to create and share valuable
content for both potential and current customers. This method is expected to establish trust, generate leads,

and increase sales, making it a key strategy for today's businesses.

One of the standout programs from Kyber is the Quantum Search Program. This program is designed to build
real connections with audiences by creating impactful stories that go beyond just algorithm-driven content. By
concentrating on the people behind every interaction, it aims to foster stronger customer relationships.

Additionally, it helps businesses find the necessary tools for smooth integration and cost-efficiency.



Another important service from Kyber is the SWAT Strategy Session. Offered free to just five companies
each month, this session lays out a strategic roadmap for business growth and development using the SWAT
Method. Though details on the method are not provided, it promises insightful guidance for strategic business

planning.

Kyber Consulting also promotes a people-first strategy with its Empowering Human Capital program. This
approach keeps a company's workforce motivated and efficient, recognizing that a strong team is crucial for
any successful business. By focusing on genuine human connections rather than just data, Kyber aims to

create more meaningful interactions within the workplace.

"We had no online presence," said Penn Delmar. "Our industry had long sales cycles (12-24 months). We
were reliant on network conferences to acquire new customers. After Kyber, we were able to make in 6

months what we used to make in a year."

Kyber Consulting also provides various resources on their website. These resources cover topics like
choosing the right Key Performance Indicators (KPIs) for a business, getting started with marketing analytics,
and the role of data analytics in marketing. These materials are designed to help companies optimize their

marketing strategies and improve overall performance.

The focus on B2B content marketing comes at a time when businesses have had to depend more on digital
channels due to reduced in-person interactions during the pandemic. Kyber believes that content marketing is
a powerful way to reach target audiences, build trust, and establish credibility. By creating informative
content, businesses can position themselves as thought leaders in their industries, attracting more prospects

and converting more leads into customers.

Content marketing isn't just for B2C companies; it's also very effective for B2B companies when done
correctly. The key is to create content that meets the needs of the B2B audience. For instance, a company
selling software to businesses should produce content that addresses the specific issues their target

customers face, showing how the software can help solve those problems.

Julia Furiate, a representative of Kyber Consulting, highlighted the company's dedication to helping
businesses thrive in the post-pandemic world. "Our goal is to create strategies that not only address current
challenges but also set our clients up for long-term success," she said. "Through our targeted content

marketing approach, we aim to build trust and generate tangible results for businesses."

Kyber Consulting's approach to B2B content marketing includes a variety of content forms such as blog

posts, articles, eBooks, and infographics. Each piece of content is designed to be valuable to the reader,



helping to build relationships and drive business growth. This method allows companies to better connect

with their audience, providing them with the information they need to make informed decisions.

By integrating human-centric elements into their marketing strategies, Kyber Consulting aims to boost the
effectiveness of B2B content marketing. Their unique programs and resources offer businesses the tools they
need to succeed in a complex digital world. Whether it's building a strong brand, developing human capital, or

implementing strategic initiatives, Kyber aims to be a partner in driving meaningful change.

For more details on how Kyber Consulting can help one's business build a resilient brand legacy and create
impactful content, visit Kyber Consulting's website.
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Kyber
We create and implement creative, data-led strategies for companies who want purposeful change.
KYBER is a growth hacking marketing consulting firm &amp; agency.

Kyber is industry agnostic - specializing in B2B revenue generation
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