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Why High-Net-Worth Investors Are Increasing

Allocations to Alternative Assets in 2025
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In 2025, a growing number of high-net-worth investors are redirecting substantial portions of their portfolios
toward alternative assets, signaling a continued shift away from traditional investment vehicles. According to
recent industry research, private market assets under management have surpassed $13 trillion globally, with
projections indicating sustained double-digit growth over the next five years. This movement is being driven
not only by the pursuit of higher returns but also by the desire for enhanced diversification and protection

against market volatility.

Family offices, which manage the wealth of ultra-high-net-worth individuals and multi-generational fortunes,
have been at the forefront of this trend. Surveys show that many family offices now allocate between 40%
and 60% of their portfolios to alternative investments, including private equity, private debt, real assets, and
hedge funds. These allocations reflect a deliberate strategy to mitigate risks associated with public market
fluctuations, geopolitical instability, and inflationary pressures, while also capitalizing on opportunities that are

not typically available to retail investors.



Stephen Twomey, a recognized voice in strategic investment communications, noted that the shift is part of a
larger pattern in which sophisticated investors are seeking control, access, and tax efficiency. Traditional
stock and bond portfolios, once considered the gold standard of asset allocation, have faced challenges in
delivering consistent returns in recent years. The turbulence of global markets, coupled with rising interest
rates and changing monetary policy, has prompted wealth managers and accredited investors to look toward

less correlated asset classes as a means of balancing risk and reward.

Private equity remains one of the most attractive sectors within the alternative investment space, driven by
strong historical performance and the potential for outsized returns in niche markets. Meanwhile, private
credit has emerged as a rapidly growing segment, with global private debt assets expected to exceed $2
trillion by 2026. These investments offer both yield and stability, appealing to investors who prioritize
predictable income streams without sacrificing growth potential. Real assets, such as infrastructure,
timberland, and real estate, are also gaining popularity for their inherent inflation-hedging characteristics and

tangible value.

The appeal of alternative investments extends beyond performance metrics. For many high-net-worth
investors, these opportunities provide access to unique projects, exclusive partnerships, and the ability to
invest alongside experienced operators in specialized industries. This element of exclusivity is particularly
compelling in the case of 506(b) private placements, which are limited to accredited investors and conducted
outside the public markets. Such structures allow for tailored deal terms, more direct communication with

sponsors, and the potential for bespoke investment strategies that align closely with investor goals.

Recent economic conditions have amplified the appeal of non-traditional portfolios. In the wake of heightened
inflation, market volatility, and the evolving impact of artificial intelligence on various industries, investors
have grown increasingly concerned about concentration risk. Allocating to private markets enables
diversification into sectors and strategies that may outperform during economic transitions. This is especially
relevant for those who take a long-term view and are willing to accept reduced liquidity in exchange for

enhanced risk-adjusted returns.

While alternative investments are not without their challenges, including higher barriers to entry, reduced
transparency compared to public markets, and longer holding periods, the trade-off is often considered
worthwhile by seasoned investors. The key, according to industry experts, lies in due diligence and partnering

with reputable sponsors who have a proven track record of managing complex assets.

As 2025 progresses, market analysts expect the migration toward alternatives to accelerate, particularly
among younger generations inheriting significant wealth. These investors are more open to innovation, more

comfortable with private markets, and more likely to prioritize impact and sustainability alongside financial



returns. This generational shift, combined with the growing sophistication of investment structures and
technology-enabled access to private markets, is poised to reshape the wealth management landscape for

decades to come.
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