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As the South Florida housing market continues to recalibrate, during a recent conversation on WPBF
seasoned luxury real estate broker Nathaniel Crawford, managing broker of Black Luxury Realty and founder
of The Black Luxury Collective offers an informed perspective and actionable guidance for high-net-worth

buyers, entrepreneurs, and family offices seeking prime real-estate positions in this dynamic environment.

Recent research led by Florida Atlantic University estimates that the West Palm Beach?Fort
Lauderdale?Miami region is approximately 38.7% over-valued. With interest rates nearing 7% and inventory
constraints remaining acute, transactions are slowing, and strategic advantage is shifting to well-positioned

buyers and sophisticated investors.

Market Conditions are signaling a strategic shift. Average time on market in South Florida is now around 45
days significantly longer than the near-instant multiple-offer activity of 2020?21. Mortgage broker insights
highlight the phrase ?date the rate and marry the house? to describe current buyer strategy: secure a
property now and refinance later when rates improve. Supply remains the central challenge, industry

consensus suggests demand from first-time buyers and relocating households is outpacing available homes.



What should luxury buyers and investors know? Crawford observes that luxury purchasers and family office
investors must adapt to the evolving market dynamics. Pricing Discipline Matters. While the market remains
strong in absolute terms, sellers no longer enjoy the unchecked seller?s market of the pandemic years.
Agents must counsel clients to align pricing strategy and condition expectations with current realities.
Refinancing potential adds optionality, buyers who lock in properties now with an eye to refinancing when
rates decline gain strategic optionality, especially vital for high-net-worth portfolios. Middle-Market deficit is
creating upside. Crawford notes the most acute shortage is in the middle-income tier ($200K-$500K),
directing upward pressure on luxury markets and amplifying opportunity in branded residences,

pre-construction, and high-end offerings.

Multigenerational and relocation trends continue, boomers, international buyers, and multigenerational
households continue to anchor demand, while remote-work flexibility and expanding commuter zones are

reshaping investment patterns.

Action steps for strategic stakeholders. For entrepreneurs, family offices, and high-net-worth individuals
assessing South Florida real-estate plays, Crawford recommends, 1. Lock in value now with an eye to
refinancing later, select properties with long-term appeal and strong structural fundamentals (location,
amenities, views). 2. Leverage market dislocation, with fewer bidding wars, buyers gain negotiating leverage
on closing costs, contingencies and timelines. 3. Target scarce segments, branded residences, trophy
assets, and well-positioned pre-construction developments remain resilient. Black Luxury Realty?s upcoming
playbook targets selection, structuring and exit-strategy for these niche opportunities. 4. Plan for
multigenerational demand and mobility, assets that accommodate extended-family living, home offices and

flexible use exhibit heightened long-term appeal.

About Nathaniel Crawford &amp; The Black Luxury Collective

With over 15 years in South Florida luxury real-estate brokerage, Nathaniel Crawford leads Black Luxury
Realty, and founded The Black Luxury Collective, a curated community of top luxury agents, entrepreneurs
and HNWIs focused on delivering Access, Community, Experience and Commitment. Together with strategic
partners, the Collective offers best-in-class resources for buyers and agents seeking investment flows tied to

branded residences and pre-construction real-estate acquisition.

About Black Luxury Realty

Black Luxury Realty specializes in ultra-luxury listings across South Florida?s premium markets, including



Miami, Fort Lauderdale and Palm Beach. Focused on high-net-worth buyers, developers and global
investors, the firm provides sophisticated marketing, advisory and deal-execution services tailored to
lifestyle-driven real-estate decisions.
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For more information about Black Luxury Realty, contact the company here:Black Luxury RealtyNathaniel
Crawford561-462-5252nathanie.crawford@gmail.com501 E Las Olas Blvd Suite 303, Fort Lauderdale, FL
33301

Black Luxury Realty

Nathaniel Crawford is a Broker with Black Luxury Realty in Fort Lauderdale specializing in luxury home sales.

Website: https://www.blackluxurymiami.com
Email: nathanie.crawford@gmail.com

Phone: 561-462-5252
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