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Nikki Sailor Appointed Agent for Johnson Farms

Estates Shares Development Updates in Le Claire, lowa

January 06, 2026

BETTENDOREF, lowa - January 06, 2026 - PRESSADVANTAGE -

Nikki Sailor ? REALTOR in the Quad Cities is leading a series of public information sessions connected to the
ongoing development of Johnson Farms Estates, a new residential community currently under construction in
Le Claire, lowa. The sessions are part of a structured effort to provide verified project information as the

development advances toward its scheduled model home opening in 2026.

Johnson Farms Estates is being built by Aspen/Windmiller and remains in an active construction phase.
Sailor has been appointed as the real estate agent for the development and is responsible for buyer-facing
communication during the pre-model stage. Her role centers on providing accurate updates related to the

project?s scope, construction timeline, and residential planning considerations while development continues.

The information sessions are being held at 5167 Lakeside Court in Bettendorf, lowa, from 3 p.m. to 5 p.m.,
with dates scheduled throughout January and February 2026. The sessions are designed to allow

prospective buyers to engage with the project at different points in its development, offering continuity as



construction milestones are reached prior to on-site model availability.

Although hosted in Bettendorf, the Johnson Farms Estates in Le Claire, lowa development is located north of
the Quad Cities? urban core, within a community that has seen steady residential growth in recent years. Le
Claire?s location provides proximity to regional employment centers and established amenities while
maintaining a smaller-community setting. The development reflects continued interest in new construction

housing across eastern lowa.

As the appointed agent, Sailor provides factual information regarding anticipated home designs, lot
configuration, and projected construction phases as they are finalized by the builder. Because the official
model home is scheduled to open on March 1, 2026, the information sessions currently serve as the primary

forum for verified updates and buyer questions related to the development?s progress.

This outreach approach aligns with common practices during early stages of residential development, when
physical tours are not yet available. Structured information sessions allow prospective buyers to evaluate
opportunities, understand timelines, and follow progress before model homes open. The format also supports

ongoing engagement, enabling attendees to return as new details become available.

Regional housing data indicates that pre-model information sessions have become an increasingly common
tool in new residential development, particularly in markets where construction timelines extend several
months before public model access is available. By offering scheduled opportunities for discussion and
updates, developers and appointed agents are able to maintain transparency while responding to buyer
interest earlier in the process. In the Quad Cities area, this approach has been used to help prospective
homeowners better understand how new developments integrate with surrounding communities,
infrastructure, and school districts. For projects such as Johnson Farms Estates, early-stage engagement

allows interested parties to monitor progress and evaluate options well ahead of formal sales activity.

The development has been positioned to address demand from specific segments of the local housing
market. Publicly stated objectives include engagement with buyers connected to the Pleasant Valley School
District, as well as empty nesters seeking newly built housing options that align with changing residential
needs. These groups represent a consistent portion of interest in new construction within the Quad Cities

region.

Sailor?s involvement reflects a broader role beyond transaction representation, emphasizing buyer education
during development and construction phases. By providing consistent access to factual project information,
the sessions aim to reduce uncertainty and support informed decision-making as the development moves

closer to completion.



By maintaining a regular schedule and a consistent location for its information sessions, the project?s
outreach reinforces regional accessibility while remaining grounded in the development?s Le Claire location.
As construction progresses toward the model opening, these sessions are expected to remain a central
source of information for Pleasant Valley District buyers monitoring new residential development
opportunities in eastern lowa.
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Nikki Sailor - REALTOR

Licensed in lowa and lllinois, Nikki Sailor is a full-service Realtor® serving the Quad Cities region. With 15+ years?
experience and a focus on new construction and relocation, she guides buyers and sellers confidently from contract to

closing.

Website: https://nsailor.remax.com
Email: nikkisailorqc@gmail.com

Phone: (563) 343-9121
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