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Nikki Sailor ? REALTOR in the Quad Cities is continuing a series of public information sessions tied to the

ongoing development of Johnson Farms Estates, a new residential community currently under construction in

Le Claire, Iowa. The sessions are designed to provide verified, project-specific information as the

development progresses toward its anticipated model home opening on March 1.

Johnson Farms Estates is being built by Aspen/Windmiller and remains in an active construction phase.

Sailor has been appointed as the real estate agent for the development and serves as the primary point of

contact for buyer information during the pre-model stage. Her role includes communicating factual updates

related to the project?s scope, location, and development timeline as construction milestones are reached.

Upcoming information sessions are scheduled for February 4, 11, and 18 and will be held from 3 p.m. to 5

p.m. at 5167 Lakeside Court in Bettendorf, Iowa. The sessions provide an opportunity for prospective buyers



to receive consistent updates and ask questions while on-site model access is still pending. This format

allows interested parties to engage with the project before formal model tours begin.

Although the sessions are hosted in Bettendorf, the Johnson Farms Estates in Le Claire, Iowa development

is located within a growing residential area north of the Quad Cities? urban core. Le Claire has experienced

steady interest in new housing projects that balance proximity to regional amenities with a smaller-community

environment. The development reflects broader patterns of residential growth across eastern Iowa, where

demand for new construction has remained consistent.

As the appointed agent, Sailor provides information regarding anticipated home designs, lot layouts, and

projected construction phases as they are confirmed by the builder. Because the model homes are not

expected to open until March, the information sessions currently serve as the primary forum for distributing

verified details and addressing buyer questions related to the development?s progress.

Early-stage information sessions have become a common practice in residential development markets where

construction timelines extend well ahead of public model availability. By offering scheduled updates,

developers and agents are able to maintain transparency while responding to buyer interest earlier in the

process. In the Quad Cities region, this approach has been used to help prospective homeowners better

understand how new developments fit within surrounding communities, infrastructure, and school districts.

The outreach associated with Johnson Farms Estates has been positioned to address demand from specific

segments of the local housing market. Public information indicates a focus on buyers associated with the

Pleasant Valley School District, as well as empty nesters exploring new construction options that align with

changing residential needs. These groups have historically represented a significant share of interest in

newly built homes within eastern Iowa communities.

From a broader planning perspective, developments such as Johnson Farms Estates are introduced to the

market in stages to allow buyers time to evaluate location, timing, and long-term suitability. During the

pre-model phase, information sessions provide context around how a project fits within regional growth

patterns, nearby communities, and school district boundaries. This early transparency supports informed

decision-making, particularly for households planning transitions such as downsizing or relocating within the

Quad Cities area. By addressing questions related to development progress before model homes open,

these sessions help align buyer expectations with construction realities and anticipated next steps.

Sailor?s involvement reflects a role centered on buyer education and project clarity rather than transactional

promotion. By maintaining a consistent schedule and location for its February sessions, the outreach effort



reinforces accessibility while keeping the development?s Le Claire location clearly defined. As construction

continues, these sessions are expected to remain a key source of information for Pleasant Valley District

buyers monitoring new residential development opportunities in the Quad Cities area.
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