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The Charles Sampson Group of Charter One Realty is aligning its residential services with Hilton Head

Island?s shifting balance of supply and demand. As listing inventory increases and market conditions shift

toward balance, the firm is helping clients make informed decisions in a market moving at a more measured,

data-driven pace.

?

With more inventory available, buyers may have more opportunities to compare homes and villas across

Hilton Head Island?s established communities?often influencing negotiation dynamics. Pricing can vary by

segment, but in the Hilton Head/Bluffton market, as reported in the 2025 annual housing market report, the

overall median sales price increased 0.6% year over year, indicating relatively stable pricing overall. As the

market becomes more balanced, days on market can extend in some segments, giving buyers more time to

evaluate communities, amenities, and long-term plans. In a more balanced market, sellers often benefit from

preparation, strategic pricing, and strong presentation.

?

The Charles Sampson Group of Charter One Realty has sold Hilton Head Island homes since 1985,



leveraging decades of residential and resort experience. Charles Sampson relocated to Hilton Head Island

full-time in 1972, and the group has witnessed the island?s growth and evolving community character

firsthand.

?

His real estate experience includes residential and resort transactions across Hilton Head Island and the

Lowcountry, including communities such as Hilton Head Plantation and Indigo Run, among others. The

team?s approach emphasizes guidance from the first consultation through closing, supported by ongoing

market insight.

?

The Charles Sampson Group of Charter One Realty assists clients in navigating changing conditions after

years of lower inventory. The group works with sellers to refine listing strategies based on neighborhood

patterns and island-wide trends?especially as days on market stretch in some sectors?while well-presented

and appropriately valued homes continue to attract buyer attention.

?

Because Hilton Head real estate often involves second homes and relocations, the Charles Sampson Group

of Charter One Realty uses micro-market knowledge to help clients compare communities and pricing so

buyers can identify the best fit and value.

?

Charles Sampson helped build a sales team serving buyers and sellers across the Lowcountry and Hilton

Head Island, and he was a co-founder of Charter One Realty North (1994). The affiliation supports

transactions with coordinated marketing, property data, and professional networks.

?

Long-term involvement in Hilton Head Island civic and nonprofit organizations has informed the Charles

Sampson Group?s community perspective. Charles Sampson has served in community roles and on local

boards and committees, including organizations such as the Coastal Discovery Museum and the Hilton Head

Symphony Orchestra, as well as housing and civic initiatives. This involvement helps the group stay informed

on how growth, infrastructure, and community planning affect Hilton Head Island and the surrounding

residential areas. Clients can use that awareness of community values to guide location decisions and

long-term lifestyle planning.

?

Recent market reporting indicates that inventory has increased, homes are spending more time on the

market, and conditions have shifted toward more balanced market conditions?giving buyers more options

and reinforcing the importance of strategic pricing. Across Hilton Head Island, lifestyle amenities such as

beach access, golf, and waterfront settings remain important features for many buyers. Condos and villas can

be especially appealing to clients seeking flexible ownership options, including vacation use and rental

potential, particularly in ocean-oriented areas.

?

The Charles Sampson Group of Charter One Realty uses local experience to help buyers and sellers in



Hilton Head Island, Bluffton, and the Lowcountry make informed real estate decisions. For listings, market

tools, and information on Hilton Head Island living, visit https://charlessampson.com.

?

About the Charles Sampson Group of Charter One Realty

The Charles Sampson Group of Charter One Realty helps clients discover Hilton Head Island?s unique

lifestyle and property opportunities. From beachfront villas to family neighborhoods, the team tailors guidance

throughout the buying and selling process and supports client relocations on Hilton Head Island.

 

###

For more information about Charles Sampson Group of Charter One Realty, contact the company

here:Charles Sampson Group of Charter One RealtyCharles

Sampson843?384?7300Charles@CharlesSampson.com200 Merchant StHilton Head, SC 29926

Charles Sampson Group of Charter One Realty

Charles Sampson Group of Charter One Realty is an award-winning team that has been in Hilton Head since 1972 and

has made a difference in the community. They have served hundreds of people, enabling them to find the homes they

love.

Website: https://charlessampson.com/

Email: Charles@CharlesSampson.com

Phone: 843?384?7300
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