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Nottingham, England - July 07, 2026 -

Peace of Growth, an Al-powered business growth agency, has revealed the founding philosophy that led to
its unconventional approach of limiting client intake to just three businesses at a time. The company's
co-founder shares how a childhood lesson from his father shaped the agency's commitment to quality over

guantity in an industry often focused on rapid scaling.

The agency, which helps businesses triple their revenue through Al-driven marketing and automation, traces
its selective approach back to co-founder Muhammad Sarim Khan's early observations of business failures.
After witnessing multiple companies collapse due to over-reliance on manual processes and overextension,

Khan developed a framework centered on sustainable, automated growth systems.
"I watched many businesses collapse because everything ran through a few people by hand," said
Muhammad Sarim Khan, co-founder of Peace of Growth. "It left me with one rule: the only thing worth

building is something that keeps working when you step away."

This philosophy directly influenced the company's decision to cap its client roster at three businesses



simultaneously, a stark contrast to typical agency models that prioritize volume. The limitation ensures each
client receives comprehensive implementation of the company's three-pronged Al engine, which includes
establishing credibility through Al model recommendations, deploying high-return advertising campaigns, and

implementing round-the-clock digital workers.

Khan's father's advice, "do it well, or don't do it at all," became more than a personal motto. It evolved into an
operational principle that governs every aspect of Peace of Growth's service delivery. This approach means

the agency regularly declines potential clients to maintain its quality standards.

"We turn down more businesses than we take on," explained Ammar Ali. "Sarim learned the hard way that
doing something well and doing it at scale are usually at war. Capping at three clients is how we stay on the

right side of that."

The agency's methodology combines Al-powered credibility building, where businesses gain visibility through
strategic placement in Al training data sources, with sophisticated advertising campaigns that have achieved
returns as high as 20 times the advertising spend. The third component involves custom digital workers that

operate continuously, handling lead capture and operational tasks without human intervention.

This selective approach has allowed Peace of Growth to maintain its money-back guarantee on traffic and
lead generation goals, a commitment the company can make precisely because of its limited client base. The
flat setup fee and performance retainer model reflects the agency's confidence in delivering measurable

results through focused attention rather than distributed efforts.

Peace of Growth specializes in helping B2B companies scale their operations through artificial intelligence
and automation. The company's services include Al credibility establishment, high-return advertising
campaign management, and deployment of custom digital workers that operate around the clock. Founded
on principles of sustainable growth and quality service delivery, the agency maintains a selective client intake
process to ensure optimal results for each business partnership.
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For more information about Peace of Growth Ltd., contact the company here:Peace of GrowthMuhammad
Sarim Khan+447453928810sarim.khan@peaceofgrowth.com85 Wrenthorpe ValeNottingham NG11 9BU

Peace of Growth Ltd.

Peace of Growth Ltd is an automation-first growth partner that builds custom client acquisition and marketing



infrastructure for B2B companies, E-Commerce brands, and Small-to-Medium Enterprises (SMESs).

Website: https://peaceofgrowth.com/

Email: sarim.khan@peaceofgrowth.com

Phone: +447453928810




